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President’s Message 

I hope this finds you all doing well and surviving this difficult spring.  

It certainly has been one to forget, although none of us will ever be 

able to do so. I encourage you find the positives, even if they are hard 

to see  as the Land Sector needs all the positivity it can get right now. 

I hope you enjoy this packed newsletter.  I specifically encourage you 

to take a look at the Recreational Land Class we are co-sponsoring 

with the Iowa and Illinois chapters.  I don’t “need” this class for 

accreditation or CE but I was the first to sign up from the three states.  

The chance to better myself and continue to build relationship with 

colleagues in person is an incredibly valuable opportunity.  If you are 

striving to get your ALC accreditation then I would make every effort 

to be there in person.  I still fondly remember driving over to Iowa 

three times in 2010 to take classes.  Not only did I learn a lot but I 

have long last friendships stemming from classes next door in Iowa.  It 

is a brand new class that has never been offered before as well.  I 

personally am going to look for any tip or tool that could allow me to 

be a better broker for recreational properties in the future.  Please join 

me as I don’t want to be the only Illinoisan there! 

 

Luke Worrell, ALC 

2018 Illinois Chapter RLI President 

 
John Leezer 

Vice President 

Luke Worrell 
President 

The REALTORS® Land Insti tute (RLI) is an affiliate of the over one mill ion member National Association  of 
REALTORS® (NA R). It is  the only branch of the REAL TOR® family focused on land brokerage transactions 
of five specialized types: farms and ranches, undeveloped tracts of land, trans itional and development land, 
subdiv ision and wholesal ing of lo ts, and s ite selection  and assemblage of land parcels.  

Reid Thompson 
Secretary/Treasurer 

Jim Erlandson 
Past President 
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The Value of Finding a Mentor 

in the Land Industry  

This article was originally posted to the National Land Realty blog.  

Getting started in the land industry can be daunting. From knowing about the latest land laws to 

networking to juggling a work/life balance, it’s easy to be overwhelmed. Having a mentor in the land 

industry can help you succeed as a land agent in more ways than one. 

Wisdom You Can’t Learn In A Classroom 

Although land education is extremely important, to the point of being necessary for agents that want to 

maximize their earning potential, there are some things you can only learn from experience — such as 

how to deal with difficult clients or learning how to balance your time as a land agent. These are things 

you can learn from mentors. A mentor can also guide you away from mistakes they ’ve made in the past 

and learned from, saving you from making those same mistakes as a newer agent. 

The benefits of mentorship can go beyond knowledge in the land industry.  A mentor can also guide you 

towards success beyond a dollar sign. 

“‘Successful’ to me was an individual who worked with integrity, spent time away from work with 

friends and family, was healthy, financially very well off, and had a process and system to their 

business,” wrote land expert Jacob Hart in a guest post for RLI. “I have learned you can make more 

money than you can count. However, if you do not have a passion or dreams to go after with that money, 

more is actually less.” 

A mentor can do more than just help you succeed in the land industry. They can help you define and 

thrive for success in life as well. 

Networking 

The land industry is a people-driven business, so networking is essential for a successful career. However, 

meeting new people can be hard, especially if you live in a remote location or are networking when new 

to the industry. Finding a mentor in the land industry opens the door to meeting their partners, colleagues, 

and clients, which could grow your own client 

base. Your mentor will know what events are best 

to meet clients and other land experts. They can 

also connect you to people on social media or add 

you to their social media groups. 

Your Field of Expertise 

Mentors are especially important if you specialize 

in a unique type of land or service. 

If your specialty is in land 

auctions, vineyards, timberland investment, 

or mineral rights, not just anyone can be a mentor. 

(Continued on page 4) 
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The RLI Illinois Chapter is proud to 

announce the Mac Boyd Scholarship, RLI 

Land University opportunity. Mac was a very 

special man. Those who have been in the land 

business most certainly would know him or recognize his name. For 

those of you who might just be starting out in your career, Mac Boyd 

was someone you wouldn’t forget meeting. He was charismatic with 

his smile and good-natured fun. He was professional, an industry 

leader, receiving high accolades from various organizations and his 

peers. Mac was the person who always helped others along the way. 

He was committed to the land industry and often took others under 

his wing or would offer his time and wisdom to those who came to 

him with a question.  

A dear friend and colleague of Mac’s, Winnie Stortzum, said “One 

reason Mac was so special was because he shared his expertise with everyone. He believed that we all 

need to be as ethical, professional, and knowledgeable as we can because the public will judge all land 

professionals by the actions of each of us”. 

Education is the professional building block Mac believed in 

and it is with that spirit the Illinois Chapter’s board of directors 

has designated this education scholarship in his name.  

There are so many benefits of having a mentor that we couldn’t list them all in one article. We hope this 

article has inspired you to seek out a mentor to help carve out a path for a successful career in the land 

industry. 

Interested in finding a mentor near you?  

You can use RLI’s Find a Land Consultant tool or get in contact with one of our RLI 

Chapters to get started finding land experts who have expertise in the same field you ’d like to be 

involved in or who are in your area. We may be biased but we also recommend becoming a 

member of the REALTORS® Land Institute. The biggest membership benefit we hear about 

from our members is the networking and camaraderie that their RLI membership continues to bring them 

year after year which basically makes the membership pay for itself because of the referral and 

knowledge sharing opportunities. 

(Continued from page 3) 
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The Best Advice Top Agents Ever Got 

Laura Barker  

This article was originally posted to the REALTORS® Land Institute Website 

A few words can change your life. The advice you get from your mentor, friend, or family member can 

even change the course of your career forever. Accredited Land Consultants  Geoff Hurdle, Bill Burruss, 

and Terri Jensen share the advice that helped shape their successful careers in land. 

Know Yourself to Know Others 

Understanding yourself is an important part to succeeding in the land industry. You need to know your 

own strengths and weaknesses in order to improve your weaknesses and play up your strengths. 

“Doing the best that I can and to ‘know myself’ have been the underlying themes to my leadership skills,” 

says Bill Burruss, ALC, winner of RLI’s 2018 Land REALTOR® of America Award. 

“These two pieces of advice were instilled by my parents and reiterated by my teachers in high school. 

Respect for others was also a strong value. It could be argued that I was taught to live The Great 

Commandment, to ‘love thy neighbor as thyself’. I believe to be successful you have to know yourself. 

Both my parents and teachers would challenge me by having me evaluate myself regularly. This forced 

me to understand what I did well, and where I had problems, and ultimately make the needed changes to 

achieve my goals.” 

Don’t Spread Yourself Too Thin 

There are lots of ways to make money in real estate. Instead of trying to excel in every single field, Geoff 

Hurdle, ALC,  winner of the 2018 Wrangler APEX Award, found success by focusing his time and 

energy on the things he knew the most about. 

“My father taught me there were many ways to make money in real estate,” says Hurdle. “One of the 

most valuable things he taught me was to stick with what you know.  I learned the value of that advice 

when I strayed from it. It cost me, a lot. I went back to what I knew and I have not looked back again!” 

Respect and Hard Work Are Everything 

Land real estate is a people business at its core. Respect for your fellow man can help you go far. Burruss 

also learned that the land industry is one where hard work and 

a love of land speak louder than race or gender. 

“Respect was all about my generation, growing up in the ‘60s. 

I went through integration in the 7th grade. Within four years, 

women were hitting the streets in waves wanting equal pay 

and better job opportunities. Before I became a REALTOR®, 

I was hired by a person who was gay and then one who was 

African American. When I started real estate, my broker was 

female. The reason I got into leadership on the national level 

was by invitation from the Virginia Association of 

REALTORS® President-Elect, Nathan Booth, who was the 

(Continued on page 7) 
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first black president of a REALTOR® state association. All of these people had a great love for their fellow 

neighbor that I want to replicate. All of them are great because they are great, not because they are female, 

African American, or gay.” 

Terri Jensen, ALC, with National Land Realty also highlights the importance of the three R’s. “Respect for 

self; respect for others; responsibility for all that I do,” says Jensen. 

Hard work is also essential for success in the land industry, as Dan Murphy, ALC, with M4 Ranch Group 

explained in his 2018 Terra Firma article Getting To The Top: Finding The Apex Of Success . 

“Each of us in the industry knows that “we only eat what we kill.” This industry makes no payment for a 

second place finish,” says Murphy. “If the transaction does not close, we don’t get paid. Our success at M4 

Ranch Group in 2017 is without fail directly tied to the strength, intelligence, and the never-quit attitude of 

Team.” 

Communication Is Key 

Making sure that you are not just heard, but understood ensures that you and your client are on the same 

page. 

“If you don’t know the answer to a question, let the client know that,” says Terri Jensen, ALC,. “Do let 

them know, though, that because of your years of experience, education, and expertise, that you probably 

know someone who can answer the question.” 

The land industry is so massive and there are so many roads to take that it can be easy to feel lost. Listening 

to advice from land agents with decades of experience can help guide you in the right direction. 

Looking to find a mentor in the land industry that can give you the advice that will change your career 

forever? Becoming a member of the REALTORS ® Land Institute gives you access to a national network 

of over 1,300 land professionals  to connect with and learn from. 

About the Author: 

Laura Barker is a freelance writer based out of California for the  REALTORS® Land 

Institute. She has been with RLI since October 2017.  web link to the  article 

(Continued from page 6) 

August 

 26 - 27      RLI Recreational Land Course, Moravia, IA   

September 

 18    Annual Meeting and 2020 Officers Installation Banquet 
   TBA, Bloomington, Illinois 

Mark Your Calendar 
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Memebers Spotlight 
Members Spotlight 

Will Bellis 
Whitetail Properties Real Estate 
121 S. Madison 
Pittsfield, IL 62363 
will.bellis@whitetailproperties.com 

Daniel Fowler 
Whitetail Properties Real Estate, LLC 
121 South Madison St 
Pittsfield, IL 62363 
daniel.fowler@whitetailproperties.com 

Jonathan Prehn 
Tarrant and Harman Outdoor Properties 
208 S Lafayette 
Jerseyville, IL 62052 
jonathan@tarrantandharman.com 

Andrew Schultz 
Whitetail Properties Real Estate, LLC 
121 S. Madison St. 
Pittsfield, IL 62363 
andrew.schultz@whitetailproperties.com 

Nicholas Cain 
Tarrant & Harman Real Estate & Auction Co. 
208 S. Lafayette St. 
Jerseyville, IL 62052 
nick@tarrantandharman.com 

Martin Haak 
Sterling Land Company 
306 W. 14th Street 
Sterling, IL 61081 
martinhaak@yahoo.com 

Daniel Riewerts 
Hertz Farm Management, Inc 
720 E Culver Ct 
Geneseo, IL 61254 
danr@hertz.ag 

Welcome New National Members 

 Welcome New Illinois RLI Chapter Members 

Spencer Smith 
Hertz Farm Management 
700 West Bridge Street 
Monticello, IL 61856 
will.bellis@whitetailproperties.com 

 

Congratulations New ALCs 

Tyler Sellens, ALC 
Whitetail Properties 
160 S. 16th St 
Hamilton, IL 62341 
tyler.sellens@whitetailproperties.com 
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Lowell Akers 

Dwayne Anderson 

Dale Aupperle 

Ryan Aupperle 

Seth Baker 

David Baughman 

Brad Belser 

Brent Bidner 

Brian Blackmore 

Ray Brownfield  

Scott Brummel 

Mark Brummel 

Kenneth Bryant 

Steven Burrow 

Bradley Chandler 

Brenda Chandler 

Susan Chylek 

John Conerty 

Chris Conerty 

Gene Curtis  

Bernard Curvey  

Douglas Deininger  

James Erlandson  

Jeff Evans 

Dan Flanagan  

Kirk Gilbert  

Joe Gizdic  

Mark Goodwin  

Timothy Harris 

Elizabeth Heaton 

Russell Hiatt 

Gerald Huffman  

Donald Jacobs 

Mark Janko 

Christopher Johnson 

Chip Johnston 

Charles Keelen 

Tim Kellogg 

Edward Kiefer 

Chad Kies 

Tim Kilmer 

Chris King 

David Klein  

Kent Kraft 

Michael Lauher  

Roger Leach 

Craig Leake 

Jeff Lee 

John Leezer  

Randy Leka 

Jason Lestina 

Eric Manges 

Winnie Stortzum  

Brian Swartz 

John Tammen 

Reid Thompson 

Monte Van Kooten 

Josh Waddell 

Jeffery Waddell  

John Wall 

Jerry Wallace  

Robert Warmbir 

Keith Waterman  

Keith Waterman  

Justin Wheeler 

Scott Whittington  

Eric Wilkinson 

Murray Wise  

Tucker Wood 

Robert Woodrow 

Luke Worrell  

Allan Worrell  

Spencer Smith 

Porter Martin  

Brian Massey 

Richard McConville  

Chad Michel 

Aaron Milliken  

Ernie Moody 

John Moss  

LeeAnn Moss  

Robert Nelson 

Joe Nugent  

Kyle Ogden 

Richard Olson 

Joshua Peak 

Paul Penrod 

Dan Perez 

Scott Pumroy 

Douglas Ray 

Joshua Reagor 

Steve Relander 

Daniel Riewerts 

Dean Robinson 

Mervin Roth 

Walter Sancken 

Lee Schramer 

Barry Schulhofer 

Kenny Schum  

2019 RLI Illinois Membership 

Illinois Chap ter of RLI Members as of June 14, 2019  
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Directors 

Past-President 
Jim Erlandson, ALC  

Greene Farm Management 
213 Second Street 
Dunlap, IL 61525 
309.264.4324 
gfmjim@mchsi.com 

Vice President 
John Leezer, ALC  

Jim Maloof REALTORS® 
127 W Main Street 

Toulon, IL 61483 
309.335.2221 
john@leezeragency.com  

Northeast: 
Doug Deininger, ALC (2018-2020) 

Goodwin & Associates  
21036 South States Lane 
Shorewood, IL 60404 
630.258.4801 
doug@deininger-land.com 

North-Central: 
Jason Lestina, ALC (2019-2021) 

LandPro, LLC 
2683 US 34 
Oswego, IL 60543 
815.546.8276 
jason@landprollc.us 

Northwest: 
Dan Flanagan, ALC (2017-2019) 

Flanagan Realty, LLC 
36 W739 Red Haw Lane 
St. Charles, IL 60174 
630.388.8522 
flanaganrealty@yahoo.com 

East-Central: 
Rob Warmbir (2018-2020) 

Hertz Farm Management, Inc 
200 East Court Street,Ste 502 
Kankakee, IL 60901 
815.935.9878 
robw@hertz.ag 

Central: 
Dave Klein, ALC (2019-2021) 

Soy Capital Bank & Trust 
6 Heartland Drive 
Bloomington, IL 61704 
309.665.0961 
dklein@soybank.com  

West-Central: 
Gene Curtis (2017-2019) 

RE/MAX Unified Brokers 
925 East Jackson 
Macomb, IL 61455 
309.837.2273 
info@macombland.com  

Southeast: 
Winnie Stortzum, ALC (2018-2020) 

Farmers National Company 
109 East Main Street 
Arcola, IL 61910 
217.268.4434 
wstortzum@farmersnational.com 

Southwest: 
Joe Gizdic, ALC (2018-2020) 

Whitetail Properties 
109 East Main Street 
Arcola, IL 61910 
217-299-0332 
joe.gizdic@whitetailproperties.com 

Realtors Land Institute Illinois Chapter 

2019 Board of Directors  

President 
Luke Worrell, ALC  
Wo rrell Land Services 

2240 West Morton 
Jacksonville, IL 62650 
217.473.7039 
lukew@worrell-landservices.com 

Secretary/Treasurer 
Reid Thompson  

Hertz Farm Management, Inc 
700 W Bridge Street  

Monticello, IL 61856 
217.762.9881 
reidt@hertz.ag 
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This Edition is Brought to You by 

 notice of listings 
for members  

Submit a  PDF version of the marketing flyer with the contact 
information for inquiries to your listing - it’s that easy!  

 
Contact your Chapter administrator, Jill at 

 jill@Jillbernahl.com or 309.579.2947 

One quick email to your Illinois Chapter office and your listing 

can be in front of the folks “who make it happen”!  
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